
How To Double Sales of 
Your Magento Store 

With Paid Traffic



According to practicalecommerce.com 
80% of e-commerce businesses FAIL

http://practicalecommerce.com


E-Commerce is Brutal 



A Lot of E-commerce Companies 
Are Going Out of Business For  

One Simple Reason



They Can’t (or don’t know how) 
Acquire Buyer Traffic 

Predictably and Profitably



LTV > CAC  
if you are established 

store 

MARGIN FROM THE 
FIRST SALE > CAC 

if you are low on cash 
  

It Comes Down to a Simple Math



If You Can Acquire New Customers Profitably 
When YOU WANT,  

You Will Crack the Code to Commerce Growth 



My Name is Alex and I’m Here  
To Present You THE Opportunity



Opportunity to Double Your Magento 
Sales While Building a Massive Brand 

Awareness for Your Company in a  
Short Period of Time



Something That Will Transform Your 
Business or Your Client’s Business 



But Before We Get Into That

- My name is Alex Fedotoff 

- Owner of Facebook advertising agency for fast 
growing e-commerce businesses 

- I’ve taken one of my clients from 6 - figures in annual 
sales to 8 - figures in annual sales using the process 
I will show you today  

- The Next Web Magazine calls me: Marketing 
specialist with one of the highest ROI-producing 
Facebook formulas amongst advertisers, Huffington 
Post calls me one of the foremost Facebook 
advertising experts in the world and Scoop Taiwan 
calls me: The God of Online Advertising



There are tons of ways to drive traffic but 
after trying and testing many of them I’m 

seeing the best returns and scalability from  
one platform: Facebook



Why Facebook? 



So You Can Reach Almost Any Audience 
On Facebook.  

But You Don’t Want to Just Reach Them,  
You Want Them To Buy Your Products



You Can’t Bring Likes and Shares to Your 
Bank Account  

So We Will Focus on Campaigns That 
Deliver Direct Return on Investment



Like HERE:



So Let’s Create a 
Customized Strategy for 

your Company





Just 3 Elements And Your System is Ready! 

1. We know the media, and it’s Facebook. People are there spending 
time daily! So we can reach them. Unless your target audience is 
extremely non - techie or your product is very B2B. 



2. Now we identify your market. 

What’s their age, gender? 


Where do they live? 


What their interests are? 


What are the celebrities they follow? 


What are the magazines they are 

reading?


What are their dreams, hope and 

desires? 


What are their fears?



Sources: 

1. Your own knowledge and experience. 
2. Surveys of your existent customers. 
3. Audience insight tool on Facebook. 



That’s how It might look like: 

Our ideal customer is Catherine, she is 40 years old and 
she lives in Athens. She makes 30,000 Euros a month 
and has 2 kids. She is aware of organic food and wants 
to make sure her kids get the best organic nutrition. 
She buys clothing from other brands such as XXX and 
YYY. She is afraid to lose control over her kids health.  
She wants to provide them the best things possible for 
their growth and wants them to never get sick. 



3. Now we identify the message, our offer. 

What can we say to our ideal customer that will make them  
drop everything, come to our online store and purchase?



Attention grabbing headline
Benefits of the product 

CTA
Added benefit 

Attention grabbing image

How to create ad that sells: 



How this system looks in action? 



You use Facebook ad platform as a fuel and watch 
your business explode!



Now It’s Your Turn To Scale Your Business With 
Facebook Advertising!


